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What is the #1 reason why people don’t agree to meet with you? Y ou don’t give them enough reason to meet
with you. Do you think you might learn something from someone who smiled and dialed his way to setting
more than 2,000 B2B sales appointments? This author did and shares what worked with you. A ppointment
setting is aprocess. It isnot rocket science. A lot of sales people are great appointment setters, but many
more struggle. Those that struggle frequently can close deals. It's a shame to lose out on income,
commissions, competitive advantage and market share because you are lacking information on the process of
b2b lead generation. This book focuses on the sales script creation process for business-to-business sales. It
includes many sample scripts and script segments for credibility, benefits and what you deliver that you can
incorporate into your own sales scripts. A good phone script is going to communicate your value and
credibility. Every second counts when appointment setting using the phone. Every word matters when you
are cold calling and lead generation is your goal. Thereis a structure to a sales script that earns you a “next
step,” whether it be aface to face meeting, a phone appointment, or attendance to awebinar or event. If you
are going to be good at lead generation you have seconds to communicate who you are, what you do, why
you are credible, the benefits people get from hiring you and what they will get from you if they agree to
meet. That isavery solid foundation for “selling” ameeting. In this book Scott Channell breaks down the
sales script creation process so that you appreciate the components parts of a good cold calling phone script.
If you truly want to get out of winging it mode you will have to do a bit of thinking and brainstorming and
this book gives the process with which you can craft sales scripts that have impact with your targeted
suspects. Notice the word “impact.” Scott relates the story as to when he was calling. He would imagine that
the phone was 3D and when his decision-maker picked up the phone he could reach through and start
clubbing them over the head over the head with a2 x 4. The words he chose to communicate in his sales
script had the impact of a2 x 4 on his decision-makers. That is how he set more than 2,000 sales
appointments himself in diverse industries. The words were softly spoken and not manipulative or forceful in
anyway, but they were chosen and spoken as they had IMPACT on decision-mkers. They communicated
value and a reason to meet. When you are beating your head against he wall cold calling with lousy phone
scripts remember this..... the #1 reason why people don't agree to meet with you is because you don’t give
them areason to meet. This book give the process for coming up with the most powerful words you can use
in crafting your cold calling phone scripts and gives you the structure to communicate it all within 30
seconds of hearing “Hello.” Peppered with sample scripts and language you can use in your own phone
scripts your words will have more impact on your targeted decision-makers. The book also discusses
“phrases of shame.” Things appointment setters say on the phone which self-sabotage their efforts. Sales
scripts are only part of an overall effective b2b sales |ead generation process. If you have value and
credibility to communicate yet those you speak to don’t “get it,” pick up acopy of thisbook. You don't set
2,000+ meetings while cold calling b2b appointment setting without learning some very valuable lessons.
Lead generation is the difference for many between fine dining and Ramen noodles. If sales closing is not
your problem and awinning system of lead generation is holding you back, this book will give you insights



into the sales script creation process that will enable your qualified decision-makersto “get it” and agreeto
meet with you. Y ou can start giving them enough reason to meet with you right now. Get this book.
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From reader reviews:
Martin Sanchez:

With other case, little people like to read book 7 STEPS to SALES SCRIPTS for B2B APPOINTMENT
SETTING.: Creating Cold Calling Phone Scripts for Business to Business Selling, Lead Generation and
Sales Closing. A Primer for Appointment Setters.. Y ou can choose the best book if you appreciate reading a
book. Aslong as we know about how isimportant the book 7 STEPS to SALES SCRIPTS for B2B
APPOINTMENT SETTING.: Creating Cold Calling Phone Scripts for Business to Business Selling, Lead
Generation and Sales Closing. A Primer for Appointment Setters.. Y ou can add expertise and of course you
can around the world by the book. Absolutely right, due to the fact from book you can learn everything!
From your country till foreign or abroad you may be known. About simple point until wonderful thing you
could know that. In this era, we can open abook as well as searching by internet device. It is called e-book.
Y ou may use it when you feel uninterested to go to the library. Let'slearn.

Kelsey Dehart:

Hey guys, do you wants to finds a new book to learn? May be the book with the subject 7 STEPS to SALES
SCRIPTSfor B2B APPOINTMENT SETTING.: Creating Cold Calling Phone Scripts for Businessto
Business Selling, Lead Generation and Sales Closing. A Primer for Appointment Setters. suitable to you?
Often the book was written by renowned writer in this era. The book untitled 7 STEPS to SALES SCRIPTS
for B2B APPOINTMENT SETTING.: Creating Cold Calling Phone Scripts for Business to Business Selling,
Lead Generation and Sales Closing. A Primer for Appointment Setters.is the main one of several booksin
which everyone read now. This specific book was inspired many men and women in the world. When you
read this guide you will enter the new dimension that you ever know just before. The author explained their
strategy in the simple way, therefore all of people can easily to know the core of this book. This book will
give you awide range of information about this world now. To help you to see the represented of the world
in this book.

Cecil Andrade:

A lot of people aways spent al their free time to vacation as well as go to the outside with them household
or their friend. Do you know? Many alot of people spent these people free time just watching TV, aswell as
playing video games all day long. If you would like try to find a new activity honestly, that is look different
you can read some sort of book. It isreally fun for you personaly. If you enjoy the book that you just read
you can spent all day long to reading a publication. The book 7 STEPS to SALES SCRIPTS for B2B
APPOINTMENT SETTING.: Creating Cold Calling Phone Scripts for Business to Business Selling, Lead
Generation and Sales Closing. A Primer for Appointment Setters. it israther good to read. There are alot of
individuals who recommended this book. These people were enjoying reading this book. In the event you did
not have enough space to develop this book you can buy the actual e-book. Y ou can mQOore simply to read
this book out of your smart phone. The priceis not to fund but this book features high quality.



Russell Hardison:

In this era globalization it isimportant to someone to receive information. The information will make
someone to understand the condition of the world. The condition of the world makes the information better
to share. Y ou can find alot of recommendations to get information example: internet, classifieds, book, and
soon. Y ou can view that now, alot of publisher in which print many kinds of book. Often the book that
recommended for your requirementsis 7 STEPS to SALES SCRIPTS for B2B APPOINTMENT SETTING.:
Creating Cold Calling Phone Scripts for Business to Business Selling, Lead Generation and Sales Closing. A
Primer for Appointment Setters. this publication consist alot of the information with the condition of this
world now. This particular book was represented so why isthe world has grown up. The terminology styles
that writer useto explain it is easy to understand. Often the writer made some study when he makes this
book. That's why this book suited al of you.
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